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What is your Life Investment Plan?

Life insurance seems like a dirty word. A topic many want to avoid, it involves death, monthly premiums, and
present company excluded, slick salespeople. Instead, | offer my clients Life Investment Plans (LIPs),

The focus of life insurance is the death benefit. The premium is a bill for insurance. Even many whole life policies
with guaranteed growth aren’t worth more than the total premiums paid until year 10. After twenty to thirty years
of premium bills, you are left with a huge death benefit and a decent cash value. The death benefit has grownto a
size beyond your needs, as your responsibilities have dwindled. The most common way to access the cash value
is through borrowing. This avoids income taxes, but it also involves interest rates as high as 8%. Paying 8% to
borrow your own money seems wrong, especially since the return on the money left in the policy might only be
4.5%. The cash value of some whole life policies is a mirage, as you can only receive 65% of its value in cash.

Contributing to a LIP involves a commitment that focuses on investing the annual premium. The premium’s role is
to invest in low volatility investment options with tax deferred growth, and secondly purchase a death benefit. It
also involves speaking with Triathlon Partners, who know the policies with the best lending terms and investment
options. For permanent life insurance, we always include an Indexed Universal Life Plan (IULP) in our analysis
when determining the best option to meet your objectives. The best IULPs have caps on borrowing rates and
several investment options.

Example: Aresponsible 25-year-old wants to invest $5,000 a year for 20 years for their retirement at age 66. They
also need $500,000 of life insurance. This is a total investment of $100,000.

LIP: The investment in the policy returns 6.42% a year, every year. However, since the plan also includes
permanent life insurance, the true return is 5.58%. In 40 years, the policy has a cash value of $550,390, or a death
benefit of $671,000.

Life insurance: The twenty-five-year-old instead buys two consecutive 20-year term policies. The first twenty years
they invest $4725 ($5k minus the $275 insurance premium), then the next twenty years pay $600 for the second
policy. The money grows at 6.42% (same investment as the LIP). In 40 years, this net investment has a value of
$608,182. After capital gains tax of 23.9%, the after-tax cash in hand is $485,411, and there is no longer a life
insurance policy in force.

Instead of withdrawing the cash value of the LIP, triggering income tax on the profits, the maximum amount
allowed from the policy is borrowed. As a residual cash value needs to remain to keep the death benefit in force.
If the policy has zero death benefit, it is no longer considered a life insurance policy, and the IRS treats all the
withdrawals/borrowed money as income. At age 66, $538,356 can be withdrawn from the policy, plus a residual
death benefit of $123,000 remains in force.

Final score at age 66: LIP $538,356 cash on hand plus a death benefit of $123,000 vs a post-tax cash in hand
$485,411 plus an expired term insurance policy. A strong result for your $100,000 investment commitment in
the LIP. Triathlon Partners’ investment strategy focuses on after-tax cash flow. This example is based on a real
insurance policy, contact Triathlon Partners at the corner of Smart & Strategic Investing to request a copy.
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TRIATHLON PARTNERS LLC is a registered investment adviser. The information presented is for educational purposes only and is not intended to
make an offer or solicitation for the sale or purchase of any specific securities, investments, or investment strategies. Investments involve risk and,
unless otherwise stated, are not guaranteed. Be sure to first consult with a qualified financial adviser and/or tax professional before implementing
any strategy discussed herein. Past performance is not indicative of future performance.

Investment Advisory Services are offered through TRIATHLON PARTNERS LLC, a registered investment adviser. Insurance products and services are
offered and sold through individually licensed and appointed agents in all appropriate jurisdictions.

Please remember that securities cannot be purchased, sold, or traded via e-mail or voice message system. Likewise, insurance coverage
cannot be bound, altered, or cancelled via e-mail or a voice message system.

This email transmission and any documents, files or previous email messages attached to it may contain information that is confidential or legally
privileged. If you are not the intended recipient, you are hereby notified that you must not read this transmission and that any disclosure, copying,
printing, distribution, or any action or omission of this transmission is strictly prohibited. If you have received this transmission in error, please
immediately notify the sender by telephone at 1-475-241-4417 or return and delete the original transmission and its attachments without reading or
saving in any manner.
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